
By Larry Bremer 
 
Greetings.   
 
Thank you to Mr. Don Tredinnick, Senior 
Solutions Consultant, for his excellent 

presentation on Business to 
Business.  There are certainly 
opportunities for Independents 
to capitalize on project work 
interfacing legacy systems to 
the B2B interfaces and/or 
partnering with B2B firms such 
as TIBCO Software Inc.   
 
Thank you also to Joan Barnes 
for her contribution to the 
nat ional publication, the 
Independent.  See the latest 
publication for a short bio on 
Joan.   
 
There is still a need for a 
program cha ir  for  the 
December meeting.  If you 
have any ideas please discuss 

potential venues with Gordy Schesel.   
 
The National office has done much to 
enhance their web site.  Visit as soon as 
you can to update your personal profile 
on their site.  They have a good search 
engine that lets prospective clients 
search for a specific skill (keywords on 

your profile, you can update your 
profile online) and also by location 
(state).  Other highlights include the 
ability to order handbooks, client 
brochures, establish an email alias 
such as ljbremer@icca.org, maintain 
your own web page on their server, 
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examine the many benefits and review 
ICCA’s bylaws.   
 
Looking forward to seeing you at the Lido 
on October 17th,  to learn more about 
entrepreneurship. 
 
Larry. 
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Entrepreneurship. 
By Paul Miller 
 
 
 
 
 
 
 
 
 
 
The Advantage Group is a company 
that shows entrepreneurs how to util-
ize powerful business tools.  We op-
erate as a one-stop shop for the en-
trepreneur.  We specialize in helping 
someone who is in business for 
themselves take advantage of the 
same business tools that large cor-
porations utilize.  We have been in 
business for 9 plus years, and work 
with over 1500 entrepreneurs in the 
metro area.  
 
Personally, I am one of the founders 
of the Advantage Group.  My back-
ground consists of being involved in 
business ever since I can remember.  
I grew up on a dairy farm near St. 
Peter, MN, received a business de-
gree from St. Cloud State and 
moved to the twin cities in 1991.  At 
this time, I started working with local 
business owners while being in-
volved in the insurance business.  
While working with business owners 
I noticed how many hats one had to 
wear as an entrepreneur, and was 
not being serviced by professionals 
who understood that aspect. Be-
cause of this situation, we started to 
create a place where the entrepre-
neur could go to get information that 
made sense to them and helped 
them make money.   
 
We have been steadily growing our 
company over the past nine years to 
where we are now by providing serv-
ices that our clients need and want.  
We have business coaches, tax 

coaches, CPA’s, Attorneys, Life 
Planners, Money Managers, and Ad-
ministrative people who assist our 
clients with their business and 
personal life situation. 
 

 ****************** 
 
 
 

New E-Cruiter Focuses on 
Moonlighters  
From the Contract Professional magazine 
Submitted by Gordon Schesel 
 
A2Zmoonlighter.com hopes to carve a niche 
for itself in the crowded e-cruiting market by 
focusing on finding extra work for people 
already working full-time. Moonlighting is a 
time-honored tradition, and this site will 
match professionals of all types with compa-
nies seeking talent for small projects.  
 
Use of the site is free for professionals; com-
panies scan the A2Zmoonlighter.com data-
base for the appropriate people and then pay 
to obtain contact information. Do IT contrac-
tors and consultants qualify as moonlighters, 
since the work they do is essentially project-
based? It doesn't seem to matter as long as 
you are available to do the types of projects 
the site's clients need done.  
Posted Tuesday, October 3 
 

********************** 
 
 
 
 

Getting Started in CD Recording 
DiscBurn.com       

(952) 930-5177 
http://www.discburn.com/  

 
1. Install your system - 
    follow instructions. 
 
Just for the heck of it, start off by fol-
lowing the instructions. Then, if it 
doesn't work, you call up the manu-
facturer and get useful information on 

fixing it.  This follows the K.I.S.S. 
method -  Keep It Simple, Stupid. 

2. Prepare your system to burn  
    a CD-R. 
 
Clear out enough space on your HD 
to be sure you can burn a CD-R.  To 
be certain, use a drive (IDE or SCSI/
AV) with 1,000 MB free. Ideally, use 
a separate drive from that on which 
your temporary files are stored.   
Make certain that all drives that may 
be used are fully defragmented.  Your 
disc must be defragged to avoid wast-
ing time while the heads seek the 
next data item 

3. Burn a simple data disc first. 
 
 Then build on your experience from 
there.  The fundamental requirement 
for a successful burn on a CD-R is 
maintaining a steady flow of data. 
Anything that interrupts that flow 
will create a “coaster” instead of a 
usable disc.  

Turn off anything you can on your 
computer that is not needed to burn 
the disc: screen savers, AV monitors, 
fax receivers must not be active if 
you want to make a disc you can 
read.  Again, you may get away with 
violating those rules, but until you 
know your system and its capabili-
ties, don't take the chance. 
 

Can I just copy files onto a 
CD-R like I would to a floppy?  
Yes and no. The process can be a bit 
more involved than that, and requires 
special software that (usually) comes 
bundled with the drive.  
 

With "packet writing" software, and a 

(Continued on page 3) 
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(Continued from page 2) 
recorder that supports it, you can treat a CD-R or CD-
RW disc like a floppy. Generally speaking, you can 
only write to each part of the disc once, so deleting files 
doesn't gain any space. There are other limitations as 
well.  

With more traditional software -- necessary if you want 
the broadest possible compatibility -- you usually end 
up writing everything to the disc all at once. When 
you're doing the writing you can't interrupt the drive, 
and you can't reclaim the space you've used. If you want 
to write your files in smaller bunches, you lose a fair bit 
of space every time you stop and start again.  

Replication vs. Duplication – Whats the 
difference? 
 
The CDs from your favorite musician, AOL, or Micro-
soft are created from a mold.   CD-Rs are “burned” with 
a laser.   They may look different (often green, gold, or 
blue instead of silver), they're less tolerant of extreme 
temperatures and sunlight, and they're more susceptible 
to physical damage.   Whether CD-Rs or pressed CDs 
last longer is difficult to answer.  
 
While they're not physically identical, they work just 
the same!  By the way, you can't record on pressed 
discs, so you might as well throw out all those AOL 
CD-ROMs you've been accumulating.  You have to buy 
blank CD-R or CD-RW media. 
 
DiscBurn.com   3108 39th Ave NE, Minneapolis, MN 55421      
Info@DiscBurn.com          (952) 930-5177 

 

Business to Business  
A wrap up By: Amy McKenna 
 
I would like to thank Don Tredinnick of Tibco Soft-
ware Inc. for presenting to us on the topic of B2B 
Servers.  His ability to be flexible and personalize 
the presentation for the ICCA group was appreci-
ated.  Don focused on the many functions a B2B 
server must provide to meet the requirements of 
most businesses.  The following is a high level 
summary of Don’s discussion.   
 
Foremost a B2B server must provide a method for 
dealing with multiple protocols of data exchange, 
for example EDI, FTP, email and proprietary file 
formats.  Additionally, the server must be able to 
validate trading partners, who the data is coming 
from.  Once a document has been received the 
B2B server software should validated the docu-
ment and keep a detailed audit tracking of the 
document.  An advanced B2B server will provide a 
Non-Repetition Database, which is used to prove a 
document was received from a given trading part-
ner and what method it was transfer via.  Finally, 
the B2B server must provide a method for interfac-
ing the received document to internal applications. 
 
 

Meeting Reservations: Members may phone your reservation  to Joan Barnes at 651-257-2570, 
by 3:00 PM,  Friday, October 13, 2000. Non-members should mail this form to: 
ICCA Minnesota, c/o Roger Montague, 2738 Winnetka Ave. N, New Hope, MN  55427. 
 
Name: __________________  Company:_________________________________ 
Address:________________   City:_____________________________________ 
State:__________________     Phone: (     ) __________________ 
                                                                                    Members $25   Non-members $28   x _____ = _______ 
   Menu Selections:    The Lido Italian Buffet                             Late Charge                             $2     x _____ = _______ 
                                                                                                    Enclosed is a check for:                                     _______ 



 

Permission is granted to all  ICCA publications to quote and reprint any material 
appearing in Consultants in Minnesota, except where protected by individual 
copyright, provided credit is given to the author and Consultants in Minnesota 

 ICCA Disclaimer notice. 
"Discussion of any legal issues in any article that appears in this publication is 
presented as educational material only.  The Independent Computer Consultants 
Association does not and cannot take responsibility for any statements made 
within this publication as to the meaning or effect of any federal or state law, 
statute, regulation or ordinance and any opinions expressed in this publication as 
to such meaning or effect are the opinions of the authors and are not the opinions 
of the Independent Computer consultants Association, Inc.  Any actions or legal 
steps taken should be thoroughly reviewed with your personal attorney or tax 
consultant as laws vary from state to state and also because the facts or your 
situation may not support application of any rule, statement, or suggestion that 
may be printed in this publication." 

5788 Lincoln Drive 
Edina,  MN   55436 
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Next Meeting   
 

Tuesday, October 17, 2000 
 

 Entrepreneurship 
 

Italian Market Deli by Lido 
 

2801 North Snelling Ave  
   (north of Rosedale) 

651-636-9721 
 

Social Hour at 5:30PM 
Dinner at 6:30PM 

 
For reservations call 

Joan Barnes @ 651-257-2570 
 

FUTURE MEETINGS 
Nov 15   High Tech Legislation @ Wyndham 
Dec 21    Holiday Party 
Jan  16    Broker Fair 

[ed. note] 
:  
Attention all ICCA members:  
Get involved, write a story for 
the newsletter.  I need stuff to 
fill these white(blue) pages!!.  
 


